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.‘ Binary Stream

Dynamic solutions for
Microsoft ERP customers.

We help businesses using Microsoft ERP solve complex financial and
operational challenges.




" Business Central



The Purpose (Why).

Partners need to
deliver flexible and
integrated payment
and subscription
tools.

Binary Streamis a

partner dedicated

company - we sell

through and with |
partners.
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Portal enables partners
to offer added value to
their clients, while
simplifying CSP billing
and contract
management.

¥,

Opportunity for %
revenue share based on
transaction volume.



The Method (How).

P E D

Self-service platform Enabling secure payments, Fully white-labeled and
integrated with D365 BC, self-service subscription supporting 100+
SBS and Microsoft management, and CSP payment gateways.

Partner Center. | billing.




A Tiered Portal designed
to enable partnersin
offering self-serve,
integrated payment and
subscription solutionsto
their Business Central
clients.

The Result (What).

2

Secure and flexible
D365 BC -
integrated payment
portal.

Self-service platform for
customers to manage
their subscriptions,
view invoices, and make
payments.

59

Automate CSP billing,
contractupdatesand
customer & vendor
reconciliation for Direct
Partners.



Packaging and pricing for BC

Portal Platform Component Service Bundle

Essential Q Business Contra Payment S0/ month $5920

(+ processor
transaction fee)

" Dynamics 365
Premlum “ Business Central Payment S $395 / month $9250
SBS Self-serve (+ processor

transaction fee)

" Dynamics 365

Business Central

Premium for Partners Payment, $795 / month $11100
SBS self-serve & CSP (+ processor /

transaction fee)




Example Azure Service Licenses (1000 Users).

Service type Description Estimated monthly cost
Azure SQL Database Single Database $298.42
App Service Basic Tier $219.00

Consumption tier

Azure Functions The first 400,000 GB/s of S0.00
execution and 1,000,000
executions are free.

Key Vault Vault $0.00

SSL Certificate and Domain name $6.83

ﬁ k Total monthly cost $524.25 /




Portal Plan Features

Portal Feature

. +  Allow customersto make payments.
Essential «  Support 100+ payment gateways, unlike payment ISVs tied to limited preferred vendors.
+  Fully white-labeled to reflect your brand and strengthen trust.

Essential + Premium & SBS capabilities:
+  SBSSelf-serve portal integration with SBS on BC

Premium

*  Allow customersto update subscription contracts with or without approval

. Premium plus the following:
Premium for Partners |
+  CSPProduct Catalog Integration

+  Customer Management

* Allowdirect purchase and update of CSP products

«  Payment Reconciliation (Vendor and Customer)




Essential

Enable seamless online transactions

What does the Essential Plan include?

« Asecure, D365 BC-integrated Payment Portal that allows
businesses to accept online payments from customer
efficiently.

What does it do?

« Enables customers to pay invoices online through various
payment gateways, allowing flexibility for businesses.

« Directly integrates with Dynamics 365 BC for real-time
payments & white-labeled to reflect your brand.

Who is it for?

« Businesses using MS Dynamics Business Central and looking
to offer their customers a secure online payment portal with
multiple gateway options.



What does the Premium Plan include?

« PaymentPortal: A secure D365BC-integrated portal allowing
businesses to accept online payments from customer efficiently.

- SBSSelf-serve portal: A self-service platform for customers to
manage their subscriptions, view invoices, and make payments.

What does it do?

« Gives customers control over subscription changes and renewals.

|
P re m I u m - Provides full transparency on billing and payment history.

« Reduces customer service workload by allowing customers to self-
manage their subscriptions.

Empowering customers with
end-to-end order to cash support. Who is it for?

« Companies using SBS that want to offer customers a seamless self-
serve experience.

« Finance teamslooking to reduce manual invoices inquiries.

« SAAS and subscription-based businesses wanting to enhance
s customer experience and streamline their order to cash process.




Premium for
Partners

Simplifying Cloud Service Provider
(CSP) Billing & Contract
Management.

What does Premium for Partners Plan include?

Payment Portal: A secure D365 BC-integrated portal allowing businesses to
accept online payments from customer efficiently.

SBS Self-serve portal: A self-service platform for customers to manage their
subscriptions, view invoices, and make payments.

CSP Portal: Designed to help Microsoft CSP direct partners automate contract
updates, billing, and customer & vendor invoice reconciliation.

What does it do?

Synchronizes CSP product updates, pricing and subscription changes to
eliminate the need for maintaining data in multiple systems.

Offers self-service capabilities for customers to modify their CSP subscriptions
with approval.

Providesreal-time reconciliation between Microsoft charges and customer
invoices

Who is it for?

Microsoft Direct Partners who needs an end-to-end solution to manage
customer subscriptions and billing.

Finance teams struggling with manual contract updates and profit tracking.

CSPs using Business Central that want direct integration with Microsoft Partner
Center.



How transaction model works.

Q> = - .

Customer Checkout Merchant

Merchant-absorbed

Overview

* Most common scenario

» Used by most SaaS businesses.

|M A S100 sale - fee =2.9% + S0.30

You receive: $96.80
How it works:

+ You (the seller) cover the transaction fee.
Which in this case, is the SBS users. @ DD
» Your customer sees only the listed price —no - Pl
extra charges at checkout. « E-commerce.
+ Subscriptions.

* + Keepsthe checkout experience clean.




Transaction fee examples.

P PayPal cocCardless

(for bank debit payments, not card)

stripe

+ Fee:2.9% +S50.30 (domestic) + Fee: 3.49% +$0.49 (standard . Standard: 1% + $0.25 per

online) transaction

* International cards: +1%
- Micropayments: 4.99% + $0.09 . Cap: $2.50 per transaction

« Currency conversion: +1%
(US/ICA/UK)

« Currency conversion: 3-4%
* International: 2% + $0.25

« No monthly fee

 Best for recurring billing and

s ACH/Direct Debit.




Gateway snapshot.

Gateway Typical Fee Monthly Fee Notes

s Stripe 2.9% +S0.30 ° No Simple setup

,,w',,a, PayPal 3.49% + $0.49 O v Widely used
B square Square 2.9% + $0.30 O o All-in-one solution
authorize net Authorize.Net  $0.10 per txn + $25/mo Q Yes Good with custom processors
Braintree  praintree 2.9% + $S0.30 ° No Built for developers
adycn Adyen ~2.9% +S0.12 ° No (with volume) Custom pricing
GoCardless GoCardless 1% +$0.25 (bank debit) 0 No No cards, great for ACH/SEPA

° Yes Traditional provider, contracts/

ﬂ {P‘W Worldpay ~2.9% +$0.30 + fees




Integrated Billing
Solution for
Microsoft Direct
Partners.

Situation:

Microsoft Direct Partners who sells Microsoft
solutions, including cloud services, software
licenses, and subscription-based products, want
a comprehensive billing solution that integrates
seamlessly with Microsoft Partner Center so that
they can efficiently manage product catalogs,
pricing, customer details, subscriptions, invoicing,
payments, and reconciliation in a centralized
platform. They also want to enable customers to
manage their subscriptions with the partner’'s
approval, and view and pay for their invoices using
a secure portal.

Scenario:

Product Catalog Integration: : Sync and manage all
products with Microsoft Partner Center.

Customer Management: Centralized profiles,
subscription history, and contacts.

Subscription Management: Create, update, andrenew
subscriptions automatically.

Self-Service Customer Portal: Customers manage
subscriptions, view/pay invoices, and request changes.

Invoicing and Payment Collection: Automate invoicing
and accept multiple payment methods..

Payment Reconciliation: Align customer payments with
invoices and Microsoft remittances.




Competitive landscape.

Auto Sync . .
Product Customer I Self-Serve Subscription Sopatic M e SR U PSHours

Invoicing

Direct Update

SOlut|0n from/to MS Catalogue / Qualification Item/ Price Portal Billing Contract Invoice

Partner Center Update Creation Reconciliation

Price

Binary Stream 0 ° 0 ° 0 0 0

Work 365

Singhammer
CSP

Sync365+ CW

Nilear + CW

ﬂ Pax8+ CW




Go-to-market Plan & Partner Compensation.

 Partner enablement material.

 Joint-selling motion with Binary Stream
sales team.

* Revenue share model with % of
transaction volume through the portal
(Detailsin Q2).

« End-user launch campaign for existing
Binary & Business Central users.




Partner Hub Resources

» Portal D365 BC - Partner Deck for positioning the solution

 Portal D365 BC - Partner Battlecard

 Portal D365 BC - Ideal Client Profile

 Portal D365 BC - Solution Brochure

 Portal D365 BC - Pricing Sheet



https://hubs.ly/Q03kMLVq0
https://hubs.ly/Q03kMLVC0
https://hubs.ly/Q03kMLVM0
https://hubs.ly/Q03kMLWZ0
https://hubs.ly/Q03kMLXb0

Early Adopter Program

* One-year free Premium for Partners version.
 Discounted subscription fee after 1year.
- Have deals in the pipeline? Let us help you right away.

« Connect and receive training session with your AE.



Dynamics 365
Business Central

Key Personas

Portal for Dynamics 365 Business Central.

TIPTLLLEE ||




Ideal client profile.

Microsoft Direct Partners
needing Billing + CSP
automation.

Existing Binary customers
needing a payment solution.

D365 BC users seeking end-
to-end billing.

o Focusedonquick deployment with
minimal training.

o Mid-market companies using D365 BC looking
to manage billing, payments, and customer
portals from within one interface.

o Direct Microsoft CSP partners needing to
streamline billing, automate CSP invoicing, and
offer self-service to end customers.

o Preferscentralized billing & payments

to reduce reconciliation efforts o Looking for automation across recurring

billing, usage-based pricing, and payment
collection.

o Wants asingle source of truth for financial
data andtransactions.

o Needsintegration with Microsoft Partner Center
APIs for automated license sync and billing.

o  Wants ability to bill customers for Microsoft
SKUs andvalue-added services.

\ ;, \ o Looking foruser-friendly experience for , 1 © Reaquires support for markups, bundled offers,
s \ /7 N internal teams & customers. 7 N and multi-tenant environments. y




Key persona- D365 BC Consultant.

D365 BC Consultant.

Enhances financial efficiency by providing
a scalable & flexible system .

@ Evaluates multiple billing solutions for D365 BC clients.

Strengthens client relationships through
value-added solutions within D365 BC.

Manages disconnected billing and payment systems,
struggling with manual data transfers.

Hulk’s clients now have a unified billing
and payment ecosystem.

@ Findslimitationsin integration and automation capabilitie

Drives successful D365 BC transformations
and system adoptions.

Implements and recommends Binary Portal for seamless
D365 BC integration and API driven end-to-end billing automat

Automates data flow between D365 BC, billing
& payment platforms.



Key persona— CFO / VP Finance / Controller.

CFO

Enhances financial efficiency and boosts

PY Struggles with manual invoicing and customer
profitability.

subscription tracking.

Optimizes revenue collection and reduces
missed payments.

Faces rising operational costs from multiple
disconnected systems.

Improves forecasting and budgeting with

: @ Seeksa cost-effective and streamlined solution.
real-time data.

Gains better visibility into financial performance. @ @ SwitchestoBinary Portal for subscription-based pricing.

Portal automates invoicing & subscription management, reducing
errors and saving time.



Key persona - Finance Manager.

Finance Manager.

Faster data-driven decisions through

_ @ Manages multiple subscriptions andinvoices manually.
centralized dashboards.

Reduces user onboarding time due to
Simplified Ul.

Struggles to keep track of invoices, customer
subscriptions & payment collection.

Reduces customer inquiries and
streamlines cashflow.

Integrates Binary Portal to automate invoicing,
subscription management & payment collection.

Customers now have a self-serve portal
to manage payments.

@ Gains anintuitive, easy to use interface with strong support.

Reduceserrors &saves time. Eliminates manual tracking,
ensuringaccurate & timely billing.




Key persona - IT Administrator

IT Administrator

Ensures data integrity and payment security. @ Managesdisconnected billing and payment systems.

Improves security and compliance through
built-in controls.

@ Struggles with inefficiencies and manual data transfers.

Lessens [T workload while ensuring system
reliability.

Finds limitationsin integration capabilities of
payment providers.

Improves system performance and reduces
ITmaintenance.

Finds Binary Portal for seamless D365 BC integration and cuts
integration efforts through direct connectivity.

Automatesdata flow between D365 BC, billing & payment platforms.



Key persona—- Compliance Manager.

Compliance Manager.

Gains real-time visibility into compliance status

PY Faces challengesin ensuring payment security
and reporting through centralized dashboards.

and data accuracy.

Guarantees security and accuracy with
payments.

@ Worries about adherence to ASC 606 and IFRS 15.

Improves accuracy andreduces

. : @ Concerned with regulatory and compliance risk.
compliance risks.

Automates reconciliation and audit trails. @ mplements Binary Portal with built-in compliance features.

Ensuresadherence to ASC 606 and IFRS 15, and payment security standards.




Take the next step with Binary Stream.

of

Account Executive.

( ﬁ w (Connectwithyourdedicated W ( E

B » +, sales@binarystream.com E
Inary Learn more at

St +, Get started with us today.
real I I Binarystream.com

ol
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